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At AgChoice Farm Credit, ACA, we recognize
your expectation of privacy and confdentiality
of personal fnancial information when seeking
the assistance of outside professionals to obtain
credit. We have taken great care in establishing
and implementing policies and procedures and
have committed to an ongoing review of those
policies and procedures to protect your personal
and fnancial information.
Since 1972, Farm Credit Administration (FCA)
regulations have prohibited the directors and
employees of Farm Credit institutions from
disclosing personal borrower information to others
without your consent. AgChoice Farm Credit, ACA
does not sell or trade your personal information
to marketing or information brokers. AgChoice
Farm Credit, ACA is committed to fully complying
with the laws and regulations that have been
established to protect the confdentiality of your
information.
FCA rules allow us to disclose customer
information to others only in these situations:
•
•

•

We may give it to another Farm Credit
institution with which you conduct business.
We can be a credit reference for you with
other lenders and provide information
to a credit bureau or other consumerreporting agency.
We can provide information in certain types
of legal or law enforcement proceedings.

• Authorized examiners may review loan
files during regular examinations of
our Association.
•

If one of our employees applies to become
a licensed real estate appraiser, we may

give copies of real estate appraisal reports
to the state agency that licenses appraisers
when required. We will frst remove as much
personal information from the appraisal
report as possible.
Your privacy is a top priority in all aspects of
our business. Our employees are informed of
their responsibility to protect your confdential
information and are governed by strict standards
of conduct, which prohibit unauthorized use of
your information. Appropriate disciplinary policies
are in place to help enforce employee privacy
responsibilities. Security procedures and internal
controls are also in place to protect your privacy.
Your personal information is the information that
identifes you; for example, your name, address,
phone number and email address. We may collect
personal and additional information volunteered
by you during the loan inquiry process to enable
us to ofer you the best products and services.
We may also contact you with news about
new products, services and special promotions.
Additionally, your email address is collected
when you submit an email to us. AgChoice Farm
Credit, ACA limits the use and collection of all
information to that which is necessary to maintain
and administer fnancial services, provide excellent
service and ofer new products and services that
may be of beneft to you. If, for any reason, you
would like to be removed from our distribution list,
please contact us at the address below, by phone
at 800-349-3568 or via email at customercare@
agchoice.com.
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300 Winding Creek Blvd
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Message from the President

Association News
How to Create a Farm Transition Plan Webinar Series
Transition planning is the process of transferring the ownership and management
responsibilities so that the business can succeed and thrive into the future.
Do you have a plan in place for your farm’s future?
Get your transition planning questions answered through a webinar series
co-hosted by Farm Credit and PA Farm Link.

Your registration will give you and your family access to all of the webinar
sessions as well as recordings of the sessions.

Driving Forward into 2021

=

G

AgChoice is still fully serving you and the
results are looking good. I’m pleased to report
that your Association has achieved outstanding
success this year despite the COVID-related social
distancing mandates. We are tracking to reach
loan growth well above our 5% business plan
target, assisted in part with more than $44 million
in loans for you under the Paycheck Protection
Program (PPP). We are working hard to help you
manage 2020’s fnancial challenges, including
working through PPP loans, assisting with other
government programs and performing other
loan servicing actions such as deferring loan
payments, re-amortizing loans to help cash fows
or refnancing to lower interest rates. We also are
seeing signifcant growth in the use of our fnancial
services such as consulting (feasibility studies,
succession plans, benchmark studies), tax and
accounting services and crop insurance. Given
this business success, Association earnings may
achieve our highest level ever, which bodes very
well for another strong patronage distribution
next April.

=
We are planning for future success. Your
Association team has been working on several
significant initiatives to provide additional
customer benefts in 2021 and beyond.
•

•

•

Rural home and land loans – COVID
accelerated the trend of Americans seeking
to live in rural areas rather than cities. At
AgChoice, we have seen a strong uptick
in loan requests for country homes and
properties. We are enhancing our stafng and
processes to meet this demand. Growth in
these loans makes the Association stronger
and more proftable.
YBS loans and services – We are taking
steps to help young, beginning or small
farmers fnd greater success in acquiring
and growing their farm operations. These
include providing aspiring farmers an easier
path to obtaining loans and fnancial services
at reduced rates and fnding an experienced
mentor, if desired.
Easy Loan Experience – We are beginning to
roll out the results of a nearly two-year project
to make the loan application and approval
process easier to manage for customers and
employees. These actions will speed up the
process and hopefully reduce aggravation
for everyone!

We have much for which to be grateful.
I hope that holiday celebrations serve as reminders
for us that even with all the pandemic hardships,
and for many the burden has been great, there
are countless blessings we can appreciate. In
addition to so many blessings on a personal
level with my healthy family, I am boundlessly
thankful to be able to serve our farmers and rural
customers. You are strong and determined, and
serving the needs of people across our nation
and the world. I know I share the belief of our
employees and directors in saying that it is an
honor to serve you.
As author and professional counselor, Craig D.
Lounsbrough noted, “Abundance is not what
you hold in your hand. Rather, it’s what you have
in your heart. And until we realize this, both will
feel empty.”
Have a wonderful Christmas and winter everyone!

Darrell L. Curtis
President and CEO

February 22 – Legal perspectives to consider
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reetings everyone! This Christmas season
finds your Association strong and
driving forward enthusiastically despite
2020’s challenges. I’d like to share some recent
happenings at AgChoice and take note that we
have much to appreciate and celebrate as the
end of 2020 draws near.

January 25 – Financial considerations for a transition
February 8 – Family business communications

Register for the series at www.mafc.com/webinar.
DARRELL
CURTIS

January 11 – Why succession planning?

Helping Neighbors in Need

=
=

Home & Land
Podcast Series
Listen to our podcast series on buying
land from our own Home & Land experts.

Darrell Curtis presents donation to Feeding Pennsylvania
Executive Director Jane Clements-Smith.

Field Notes is our weekly podcast covering timely,
relevant topics for Pennsylvania’s agricultural and rural
communities. We recently completed a series for folks
looking to make a move to the country. Listen to the
episodes at agchoice.com/podcast or by searching
for “Field Notes by AgChoice” on your favorite podcast
streaming service. You can also fnd the articles for
each of the episodes on our blog.
•

What should I think about when buying land?

•

Land investments: Finance or cash?

•

What’s a credit score? Why is it important?

•

What’s a pre-qualifcation?

•

Land appraisals 101

•

Can I buy land now and build later?

This Thanksgiving, AgChoice
donated $50,000 to Feeding
Pennsylvania to make more
meals possible in communities
this holiday season. The
donation will be distributed
amongst six of Feeding PA’s
member food banks located
in communities served by
our cooperative and will be
tailored toward Pennsylvania
agricultural products.

According to a series of data
analysis reports by Feeding
America, Pennsylvania’s food insecurity rate is projected to increase to 15.9%, or more
than 2 million Pennsylvanians, as a result of temporary unemployment due to COVID-19.
As many Pennsylvanians turn to the food pantries for the frst time this holiday season,
donations are needed now more than ever.

=
=

Feeding Pennsylvania is a collaborative efort of nine Feeding America-afliated food
banks in the Commonwealth. Its mission is to promote and aid member food banks
in securing food and other resources to reduce hunger and food insecurity in our
communities and to provide a shared voice on the issues of hunger and food access
within the Commonwealth. For more information about Feeding Pennsylvania, please visit
feedingpa.org, connect with them on Facebook or follow them on Twitter and Instagram
@FeedingPA.

=
=
=
=
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Feature Story

Education Corner

Top 10 Things to
Consider When
Buying Land
When you’re dreaming about buying land
in the country, don’t forget to do your
homework. Review this checklist before
you buy that special property.

LOCATION

Submitted photo cour tesy of the Gilkey family. Photo
taken on their land fnanced by AgChoice this summer.

It’s the most important factor whenever you
buy real estate. Consider what your needs are
now and what they will be 10 years from now.
As your family grows, will the location help or
hinder your family’s ability to enjoy the property?
If you’re choosing a rural location, how much
infrastructure might you require to meet your
needs (access to major interstates, shopping,
health care, etc.).

USE

Looking for Land? Just Do It.

“I

f you’re looking for land, don’t waste time,”
shared Ben Gilkey, Dover, York County, a
new land owner. “Just do it! It took us
four years to fnd our property. If we didn’t start
when we did, we wouldn’t have learned what
we needed when our dream property became
available.”

“Get lined up with a realtor and a lender,” he
continued. “Get out there and start looking
once you fnd your team.”
While Ben and his wife, Laura, began their land
search four years ago, they connected with
AgChoice three years ago. “Our commercial
bank recommended AgChoice because land
was one of its specialties,” Ben remembered.
“Working with AgChoice helped me understand
something unfamiliar to us,” he recalled. “We
never bought vacant land.”
As Ben and Laura explored various land tracts,
he frequently checked in with his loan ofcer.

“Anytime I had questions, my loan ofcer was
well-equipped with answers,” Ben said. “She
could give opinions on what she’s experienced
before or, if needed, point me to others who
could help us. I think it’s the beneft of working
with people close to home versus the internet.”
Ben and Laura’s land journey concluded this
year when Ben’s parents noticed land for sale
in Seven Valleys bordering a county park that
the family frequently hikes. The 26-acre tract
included 20 tillable acres and beautiful views
of the surrounding hills and valley.
“We had to act quickly,” explained Ben. “We
made an offer the next day and ultimately
closed at the end of August.” Because of Ben’s
relationship with his loan ofcer, he knew what
to expect with the loan process and it was
“extremely smooth.”
The only concern in the process was the
appraisal. “We wondered how quickly we could

get someone on site to complete it in the 30
days requested by the seller, but we met the
deadline,” Ben noted.
AgChoice mailed Ben the preliminary loan
documents with email secure message for
other paperwork to review. “It was convenient
and perfect for us,” said Ben. “We didn’t hold
anyone up with our work or family schedules.”
A home construction project on the newly
acquired land is in the future. “We are not going
to rush into a house,” smiled Ben. “We’re frugal
about debt, so we won’t get serious about
house plans for at least a year.”

What are you buying the land for? Do you want
to build on it? Maybe live there one day? Does
the topography meet your needs? Do you want
a pond or pasture? Do you plan to harvest the
timber? Will its best use be a hunting tract? Make
sure you take time to look down the road and
decide exactly what you want the land to beand do-for you.

TYPES OF LAND
Sometimes it comes down to understanding
how much money you want to spend in the long
run. What kind of land are you buying? Are there
utilities that can be brought to your property?
Will you need to maintain roads?

A lien is a monetary claim against your property.
An easement is someone’s legal right to use
your property for a stated purpose. Easements
typically transfer with an ownership change.
Even if an easement isn’t currently being used,
don’t assume that will be the case into the future.
Easements are part of the deed, and can be
enforced at any time.

It ’s impor tant to understand if future
development can happen near your property.
If you build a cabin or home, does it have to be in
a certain location or distance from the property
line? Is the land around you government-owned
or managed? Is there restrictive zoning?

LIENS AND EASEMENTS

ZONING

PERMITTING
Will you be able to put a septic/well on your
property? That kind of question should be asked
in advance, as some jurisdictions have limited
restrictions in terms of permitting and some are
more comprehensive. Understand what kind of
permits you’ll need to have the fnished property
you want.

RESTRICTIVE COVENANTS
These are legal obligations imposed on the
buyer. Typically, there are few, if any, restrictive
covenants when purchasing rural property;
however, depending on the community you
are purchasing in, it’s important to ask the
question, especially if you are unsure what you
will be doing with your property several years
down the road.

SURVEYS
If you’re not sure about the property’s boundaries
or access, spend the money for a survey.
It’s the only way to be sure of exactly what
you own, and it will be helpful down the
road, should you choose to build on the property
or sell it.

HAVE ALL THE FACTS
Once you’ve asked these questions, it’s
time to star t searching for your dream
property. Shop real estate options with
co nf i d en ce by p re - quali f y in g w i t h a
lender that specializes in land and country
properties.

UTILITIES AND ROADS
If there aren’t any utilities or roads, you’re
responsible for putting them in. Power, water,
gas, septic and cable will all have to be brought
to the property, even if you’re planning a simple
cabin in the woods.

Refecting on the land journey, Ben’s confdent
he chose the right lender. “It was a great
experience with AgChoice,” Ben remembered.
“Everyone is really nice and I’ve been impressed,
from the customer ser vice team to the
loan team.”
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Feature Story
“The day of the closing, my loan
ofcer and I drove to Harrisburg,
where my aunt and uncle live, to
close the loan at their house because
none of the ofces were open during
that frst pandemic surge.”
—Steve Winegardner

Submitted photos co
urtesy of

Keeping Farms in Families

Steve Winegardner.
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or Steve Winegardner, Schellsburg, Bedford
County, life came full circle in 2020 with
the purchase of his grandfather’s farm.

“I grew up in the country and I always loved
it,” Steve said. “I visited my pap’s farm as a kid,
spending my weekends and summers with
my pap and uncle helping out. I was probably
more of a nuisance than a help, but I’ve had a
connection with the farm ever since.”
After spending time in Columbus, OH for college
and work, Steve was anxious for the opportunity
to return to the country. “It made me appreciate
country living and the mountains so much more,”
explained Steve. “I was very fortunate to secure
the job I have today and move back home.”
When Steve’s pap passed away in 1982, each of
his seven surviving children received a 30-acre
plot of the original 210-acre farm. Steve built a
house on his father’s 30 acres in 1995. Although
the land exchanged hands through the years with
family members, Steve’s aunt and uncle were
majority farm owners with 123 acres.
In 2020, Steve’s aunt and uncle decided to sell the
farm. Steve was ready to buy.

8 < Winter 2020 | AgChoice Farm Credit

“I was hesitant to buy the
farm when I had a chance a
few years ago,” Steve shared.
“When it came back around,
I thought I couldn’t live with
myself if the farm went out
of the family.”
When Steve contac ted
h is l o c a l b a n k a b o u t
the farm purchase, they
recommended AgChoice. “I
called the Martinsburg ofce.
AgChoice put me at ease
and convinced me that they
wanted to keep farms in families.”
Steve continued, “I felt comfortable with AgChoice.
The rate was in line with what I expected, and I
never looked anywhere else.”
Steve’s journey to buying the farm began
pre-pandemic. “It was going fine and then
all of the sudden, everything was shut down,”
he remembered.
“Through it all, I worked with my loan ofcer,” Steve
explained. “He was really fantastic.”

continues to lease tillable acres for growing
soybeans and corn.
“We are a hunting family, too, and we’re excited
about having a place for the kids and grandkids
and just being a part of the local agricultural
community,” he said.
“The day of the closing, my loan ofcer and I drove
to Harrisburg, where my aunt and uncle live, to
close the loan at their house because none of
the ofces were open during that frst pandemic
surge,” shared Steve. “It really was a smooth
process. AgChoice is a great lender and made
sure I was taken care of during the process.”
This summer, Steve began making improvements
to the property, working on the barn and
replacing fence. He and his three children, Brad,
Kyle and Leah, plan to raise beef cattle, starting
with five cow-calf pairs. A neighboring farmer

“Everything about country living is what I am
about,” explained Steve. “I love being able to walk
outside and hear the crickets and the birds and
see the deer crossing the feld.”
“If you have a chance to buy a family farm, you
have to fnd a way,” Steve concluded.
To hear more about Steve’s journey and
experience his farm’s scenic views located of the
historic Lincoln Highway, visit the video section of
AgChoice’s Facebook page.

AgChoiceAgChoice
Farm Credit
Farm
| Winter
Credit2020
| Fall > 9

Education Corner

Taxes 2020 Five Nuggets of
Perspective

Farming
for
the Future
WEBINAR SERIES

Agriculture is rapidly changing.
Are you ready for what’s ahead?
Join AgChoice Farm Credit for a series
of Farming for the Future webinars this
winter to position your farm business for
future success.
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We’ve emphasized the importance of tax
planning in a year like 2020 due to large
government program payments and the
possibility of higher gross income that farmers
and businesses have not seen in a number of
years. Business owners’ reaction to this is often
that “we have a problem.” The position they take
is to reduce income as much as possible to avoid
paying tax. As accountants, we try to help you
see the bigger picture by looking at your past few
years’ tax history, what your plans and goals are
for the next few years and how to deal with the
current year accordingly.
The following are a number of “lessons learned”
that farm accountants have accumulated and
passed down to their colleagues and clients.
Sharing this wisdom with a wider audience is
important, especially when we are in the midst
of uncertainty. What follows are five nuggets
of perspective to consider as you complete
tax planning with your accountant or decide
between your options.

exempt). You get a deduction for half of this
toward your taxable income to be equivalent
to how wage earners are taxed, but this tax isn’t
as hidden as it is in a wage earner’s paycheck.
As much as you may want to avoid paying this,
remember that the less you pay, the less you
will receive later in Social Security. It is also very
important to show consistent positive earnings (a
positive Schedule C or F) to get credit for disability
benefts you may need in the future. Farmers can
elect optional self-employment in loss years to
get a minimum credit.
3.

What is the point of creating a loss with
depreciation?

This might not be a year where you can stay in
the 12% tax bracket. If you get pushed to 22%
or even 24%, that isn’t so bad because the next
bracket jumps to 32% (and that’s not the highest).
For 2020, the 32% tax bracket starts at $329,851 for
Married Filing Jointly flers. Don’t look only at the
dollars of tax you are paying, but also where your
marginal tax rate is. Marginal rate is the highest
tax bracket you fall into, and your marginal tax
rate increases as your income increases. For
comparison, under previous law for Married Filing
Jointly in 2017, the 25% tax bracket stopped at
$153,100 and ticked up to 28%, while the 33% tax
bracket started at just $233,350.

In certain situations, you can use accelerated
depreciation to offset large gains from certain
business asset sales and other earned income
(think of a spouse with wage earnings). Working
with the tax rates mentioned above for 2020,
it could be very feasible (and tempting) for
someone to take a lot of depreciation on a large
purchase and get themselves out of the 32% tax
bracket, but also move down through the next
tax brackets to get to the high end of the 12%
bracket. And let’s say that somewhere in that
22% bracket range they start showing a farm loss.
So, in this example, it feels like they have saved
themselves 20% tax on ordinary income, but also
a good bit of SE tax at 15.3% (but they hit a limit).
However, look at the future SE tax deduction
they are giving up with accelerated depreciation.
We can get so focused on getting ourselves in
the lowest ordinary tax bracket with accelerated
depreciation that we don’t think about keeping
some for future years to offset profits with tax
implications in future years. When you have high
gross income years like 2020, it pays to look at the
whole picture – ordinary tax, SE tax, future profts
and depreciation deductions.

2.

4.

1.

Tax rates and brackets are very low
under the current federal tax law.

Is paying self-employment tax (SE tax)
a bad thing?

This is the tax self-employed business owners pay
on the proft from their Schedule C (business) or
Schedule F (farm) income (unless you are 4029

Pay down debt or pay taxes?

Thanks to some recent lean years, many farmers
might be carrying substantial debt, some of
which is operating bills put on a term loan.
Farms also have been able to refinance that
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debt at the best interest rates ever. Principal is
not tax deductible, so paying it off faster than
scheduled with unexpected income will not
help your tax situation. Losses don’t just hurt
you in the year that they happen, they can hurt
for years to come. They rob you of cash fow to
invest in new opportunities, and they can cause
tax problems. So what choice do you make when
you are sitting on a lot of cash? Do you make a big
dent in “old debt,” buy replacement equipment,
make overdue improvements or prepay 2021
feed and crop inputs? Here are some points
to consider.
• Do I have any net operation loss carryover
to help ofset income?
• How much more can I borrow from my
lender(s)? Is debt stressing me out?
• How much SE tax have I really paid in the
last fve years?
• Will farm income averaging help me?
• Is the current tax law likely to stay in place
or is there a higher likelihood of an increase?
• How much longer am I planning to stay in
business? What does my income situation
look like in the next three years?
• Is the best option a combination of paying
some taxes, paying down some debt and
making some necessary improvements?
5.

Have you invested in an IRA?

If all immediate needs are met, have you
considered contributing to a traditional IRA? For
2020, the maximum contribution is $6,000 per
individual or $7,000 if over age 50, as long as you
have that much in earned income (requirement)
and you don’t meet other limiting factors related
to IRA contributions. These contributions are tax
deductible. Sadly, many farmers do not have
separate retirement savings. IRAs are a good tool
to diversify assets and a way to plan retirement
rather than solely depending on the farm sale.
These are the conversations you should be having
with your advisors.

What’s Your Business IQ?
Dr. David Kohl

www.farmingforthefuture.eventbrite.com

Thursday, January 7, 2021 | 12 p.m. – 1:15 p.m.

Shifting Your Mindset and Shaping New Opportunities for the Future

Webinars are FREE!

Thursday, February 4, 2021 | 12 p.m. – 1:15 p.m.

Registration is required to give you access
to all three scheduled webinars.

Amanda Radke

Weather and Farming: Using Information to Make Decisions
Eric Snodgrass

Thursday, March 4, 2021 | 12 p.m. – 1:15 p.m.

Don’t have access to internet to join the webinar? Access the webinar by phone using the information below:
• Thursday, January 7 – Phone: 877-568-4108; Access code: 452 404 383
• Thursday, February 4 – Phone: 866-901-6455; Access code: 232 767 541
• Thursday, March 4 – Phone: 877-309-2074; Access code: 532 933 881

The frst 150 registrants will receive a FREE
AgChoice winter hat and Farmer Strong magnet.

♦AgChoice

Farm Credit

1.800.998.5557
AgChoice.com

NMLS#
645693

SIMPLIFY.
AUTOMATE.
GROW.
QuickBooks is the easy-to-use and powerful
bookkeeping software to accomplish your
business goals.
The AgChoice Quickbooks Library will take you
from QuickBooks newbie to confdent QuickBooks
user. Led by AgChoice’s accounting experts, our
video tutorials will help you more efectively
manage your business.
Visit www.agchoice.com/quickbooks to learn more!

• AgChoice
~P Farm Credit
1.800.998.5557
Find us on ~@)
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Get a better grip on milk prices.
“I’d recommend the Dairy
Revenue Protection (Dairy RP)
policy to every dairy farmer.
Being able to predict your
bottom for as far out as 15
months allows you to make
better financial decisions to
get through the lean times.”
BRETT REINFORD

Juniata County, Pennsylvania

Talk to one of our crop insurance experts today to see how you can protect your
operation during uncertain market conditions.

800.998.5557

Visit us at agchoice.com

fil!D@

CROP GROWER~ ~~0 AgChoice .
Your first choice for crop insurance.
~~ Farm Credit
Crop Growers, LLP is an equal opportunity provider.

NMLS #645693

